
UNITED STATES DISTRICT COURT 
MIDDLE DISTRICT OF FLORIDA 

TAMPA DIVISION 
 

SECURITIES AND EXCHANGE             
COMMISSION,    
 Plaintiff,           
     
v.      CASE NO. 8:20-CV-325-T-35AEP 
          
BRIAN DAVISON;        
BARRY M. RYBICKI;       
EQUIALT LLC;        
EQUIALT FUND, LLC;       
EQUIALT FUND II, LLC;       
EQUIALT FUND III, LLC;       
EA SIP, LLC;         

Defendants, and       
128 E. DAVIS BLVD, LLC;       
310 78TH AVE, LLC;       
551 3D AVE S, LLC;        
604 WEST AZEELE, LLC;       
2101 W. CYPRESS, LLC;       
2112 W. KENNEDY BLVD, LLC;      
5123 E. BROADWAY AVE, LLC;      
BLUE WATERS TI, LLC;       
BNAZ, LLC;         
BR SUPPORT SERVICES, LLC;      
BUNGALOWS TI, LLC;                                                                   
CAPRI HAVEN, LLC;       
EA NY, LLC;         
EQUIALT 519 3RD AVE S., LLC;      
MCDONALD REVOCABLE LIVING TRUST;    
SILVER SANDS TI, LLC;       
TB OLDEST HOUSE EST. 1842, LLC;     
           Relief Defendants                                / 
 

RECEIVER’S VERIFIED UNOPPOSED MOTION TO APPROVE 
PRIVATE SALE OF REAL PROPERTY —  

1911 EAST POINSETTIA AVENUE, TAMPA, FLORIDA 
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Burton W. Wiand, as Receiver over the assets of the above-captioned 

Corporate Defendants and Relief Defendants,1 moves the Court to approve the 

sale of real property located at 1911 E. Poinsettia Avenue, Tampa, Florida, 

33612 (the “Property”). The buyer of the Property is Eduardo Rabaza Pina 

(the “Buyer”), and the purchase price is $150,000. A copy of the Purchase and 

Sale Agreement is attached as Exhibit 1 (the “Contract”). Selling the 

Property in the manner described in this motion will result in a fair and 

equitable recovery for the Receivership Estate.  

BACKGROUND 

At the request of the Securities and Exchange Commission (“SEC”), the 

Court appointed the Receiver on February 14, 2020 and directed him, in 

relevant part, to “[t]ake immediate possession of all property, assets and 

estates of every kind of the Corporate Defendants and Relief Defendants,” 

which includes “all real property of the Corporate Defendants and Relief 

Defendants, wherever situated, and to administer such assets as is required in 

order to comply with the directions contained in this Order.” Doc. 6 (the 

“Order”) at 73, ¶ 1. The Court also ordered that “[t]itle to all property, real or 

 
1 The (“Receiver” and the “Receivership” or “Receivership Estate”) has been expanded 
to include not only the Corporate and Relief Defendants but also the following entities: 
EquiAlt Qualified Opportunity Zone Fund, LP; EquiAlt QOZ Fund GP, LLC; EquiAlt Secured 
Income Portfolio REIT, Inc.; EquiAlt Holdings LLC; EquiAlt Property Management LLC; and 
EquiAlt Capital Advisors, LLC. See Doc. 184, at 6–7. See also, Doc. 284. 
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personal, all contracts, rights of action and all books and records of the 

Corporate Defendants and Relief Defendants and their principals wherever 

located within or without this state, is vested by operation of law in the 

Receiver.” Doc. 6 at 77, ¶ 17.  

The Order also directs the Receiver to “[m]ake or authorize such 

payments and disbursements from the funds and assets taken into control, or 

thereafter received by the Receiver, and incur, or authorize the incurrence of, 

such expenses and make, or authorize the making of, such agreements as may 

be reasonable, necessary, and advisable in discharging the Receiver’s duties.” 

Doc. 6 at 75, ¶ 8. The Property is currently vacant and not generating any 

revenue while also incurring carrying costs such as insurance, utilities, and 

taxes. 

The Procedures Applicable to Sales of Real Property 

The procedures applicable to private sales of receivership real estate are 

set forth in 28 U.S.C. § 2001(b) (“Section 2001(b)”) 2: 

After a hearing, of which notice to all interested parties shall be 
given by publication or otherwise as the court directs, the court 
may order the sale of such realty or interest or any part thereof at 
private sale for cash or other consideration and upon such terms 
and conditions as the court approves, if it finds that the best 
interests of the estate will be conserved thereby. Before 
confirmation of any private sale, the court shall appoint three 
disinterested persons to appraise such property or different groups 

 
2  Section 2001(b) governs here because this is a private sale of real property and because 
28 U.S.C. §§ 2001(a) and 2004 deal with public auctions and personal property, respectively.   
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of three appraisers each to appraise properties of different classes 
or situated in different localities. No private sale shall be 
confirmed at a price less than two-thirds of the appraised value. 
Before confirmation of any private sale, the terms thereof shall be 
published in such newspaper or newspapers of general circulation 
as the court directs at least ten days before confirmation. The 
private sale shall not be confirmed if a bona fide offer is made, 
under conditions prescribed by the court, which guarantees at 
least a 10 per centum increase over the price offered in the private 
sale.  

28 U.S.C. § 2001(b).  

The Receiver can move the Court to waive strict compliance with these 

procedures, but as explained below, the Receiver has substantially and 

materially complied with the statute. 

The Property, the Receiver’s Marketing Efforts, 

 and the Proposed Sale 

EquiAlt Fund LLC, a Receivership entity, owned the Property until the 

Order appointed the Receiver, who took title to the Property. The Property was 

purchased with scheme proceeds – i.e., money contributed to the scheme by 

victim investors. The Property consists of a two-bedroom, one-bathroom single 

family home that was built in 1957. In order to publicize the sale of the 

Property, it was listed on Multiple Listing Service (“MLS”), the industry 

standard listing service for real estate professionals, and Zillow,3 the popular 

 
3 https://www.zillow.com/homedetails/1911-E-Poinsettia-Ave-Tampa-FL-
33612/45077998_zpid/  
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real estate listing website. MLS listings reach essentially every Real Estate 

Broker and Agent in the United States and Zillow is the most visited real estate 

website in the United States. Additionally, the Property was listed for sale at 

auction during the Receiver’s first real property auction. See Doc. 337 at 4. The 

Property did not sell at the auction but subsequently, the Receiver secured a 

buyer and therefore requests Court approval to proceed with this private sale.  

In compliance with Section 2001(b), the Receiver obtained valuations 

from three disinterested sources (collectively, the “Valuations”), which are 

attached as Exhibits 2-4. According to the Valuations, a reasonable fair 

market value for the Property would is between $140,000 and $163,008. The 

$150,000 sale price is within this range. The sale of the Property would 

constitute a $150,000 gross recovery for the Receivership Estate. In compliance 

with Section 2001(b), the sale price of $150,000 is substantially greater than 

two-thirds of the average of the Valuations — $100,667. 

The Property is free of any significant liens or encumbrances, such as a 

mortgage. Should any administrative liens be discovered during a title search, 

they will be resolved routinely at closing.  

Section 2001(b) Publication 

To satisfy the publication requirement of Section 2001(b), the Receiver 

will publish the terms of the sales for one day in the Tampa Bay Times, which 

is regularly issued and of general circulation in the district where the Property 
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is located. A copy of the notice is attached as Exhibit 5. The Receiver will also 

publish this motion and the notice on his website – 

www.equialtreceivership.com. After the 10-day period for the submission of 

“bona fide offers” expires, the Receiver will inform the Court whether any 

potential purchaser submitted a “bona fide offer” as contemplated by Section 

2001(b). In the absence of such an offer, the Receiver submits that approval of 

the proposed sale pursuant to the Order and Section 2001(b) is commercially 

reasonable, fair and equitable, and will ensure a cost-effective recovery for the 

ultimate benefit of the Receivership Estate. Should a “bona fide offer” be 

received, the Receiver will so advise the Court and recommend appropriate 

steps in response thereto. 

ARGUMENT 

The Court’s power to supervise an equity receivership and to determine 

the appropriate actions to be taken in the administration of the receivership is 

extremely broad. S.E.C. v. Elliott, 953 F.2d 1560, 1566 (11th Cir. 1992); S.E.C. 

v. Hardy, 803 F.2d 1034, 1038 (9th Cir. 1986). The Court’s wide discretion 

derives from the inherent powers of an equity court to fashion relief. Elliott, 

953 F.2d at 1566; S.E.C. v. Safety Finance Service, Inc., 674 F.2d 368, 372 (5th 

Cir. 1982). A court imposing a receivership assumes custody and control of all 

assets and property of the receivership, and it has broad equitable authority to 

issue all orders necessary for the proper administration of the receivership 
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estate. See S.E.C. v. Credit Bancorp Ltd., 290 F.3d 80, 82-83 (2d Cir. 2002); 

S.E.C. v. Wencke, 622 F.2d 1363, 1370 (9th Cir. 1980). The court may enter 

such orders as may be appropriate and necessary for a receiver to fulfill his 

duty to preserve and maintain the property and funds within the receivership 

estate. See, e.g., Official Comm. Of Unsecured Creditors of Worldcom, Inc. v. 

S.E.C., 467 F.3d 73, 81 (2d Cir. 2006). Any action taken by a district court in 

the exercise of its discretion is subject to great deference by appellate courts. 

See United States v. Branch Coal, 390 F.2d 7, 10 (3d Cir. 1969). Such discretion 

is especially important considering that one of the ultimate purposes of a 

receiver’s appointment is to provide a method of gathering, preserving, and 

ultimately liquidating assets to return funds to creditors. See S.E.C. v. Safety 

Fin. Serv., Inc., 674 F.2d 368, 372 (5th Cir. 1982) (court overseeing equity 

receivership enjoys “wide discretionary power” related to its “concern for 

orderly administration”) (citations omitted). 

Given these principles, the Court should approve the proposed sales for 

at least five reasons. First, the Receiver is complying with Section 2001(b). 

Specifically, he obtained the Valuations, and the total sale price is within the 

range of the estimates disclosed in those valuations. See Exs. 2–4. Section 

2001(b) provides that “[n]o private sale shall be confirmed at a price less than 

two-thirds of the appraised value” — here, $114,822 based on the average of 
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the Valuations. The $150,000 sale price for the Property is well above that 

amount.  

The Receiver has arranged for a notice of the proposed sales and their 

terms to be published in the Tampa Bay Times. See Ex. 5. After the expiration 

of the 10-day statutory window, the Receiver will advise the Court whether 

any individual or entity submitted a “bona fide offer” — i.e., an offer 10% higher 

than the current sale prices. If no one objects to this motion or submits a “bona 

fide offer,” to conserve resources, the Receiver asks that the Court grant the 

motion without a hearing. 

Second, as noted above, the sale price represents a gross recovery of 

$150,000 for the benefit of the Receivership Estate, and ultimately its 

creditors, including the victim investors. Third, the Receiver’s independent 

evaluation of the transaction demonstrates that it is commercially reasonable. 

The Receiver is not aware of any other association between the Receivership 

entities and the Buyer. As such, this is an arm’s-length transaction. Fourth, 

the existence of a ready-and-willing buyer ensures an efficient and cost-

effective recovery for the Receivership Estate, and in the Receiver’s opinion, 

the sale price is at or near the maximum price that can be anticipated for the 

sale of the Property. Fifth, selling the Property will eliminate the Receiver’s 

need to pay for additional upkeep and carrying costs, including taxes, 

insurance, utilities, and repairs. If required to hold the Property, the 
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Receivership would incur approximately $6,000 per year4 maintaining and 

safeguarding the Property. By selling the Property, the Receiver will avoid 

those costs. 

CONCLUSION 

For the reasons discussed above, the transactions are commercially 

reasonable, fair and equitable, and will ensure a cost-effective recovery for the 

ultimate benefit of the Receivership Estate. As such, the Receiver requests an 

order (1) approving the transaction and the Contract and (2) ordering that the 

Receiver may transfer title to the Property by Receiver’s Deed to the Buyer, 

free and clear of all claims, liens, and encumbrances.  

Communications with underwriters and title counsel have indicated that 

including the legal description in the Court’s order could promote quicker 

closings and avoid potential questions about the chain of title in an abundance 

of caution. As such, if the Court grants this motion, the Receiver asks the Court 

include the legal description for the Property in the order granting this motion. 

The legal description of the Property is as follows: 

 
4 This cost includes estimates for utilities, insurance, and taxes but does not include 
additional necessary expenses such as maintenance and upkeep. The Property is currently 
vacant and not generating any rental income for the Receivership. 
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LOCAL RULE 3.01(G) CERTIFICATION 

Counsel for the Receiver has conferred with counsel for the parties and 

is authorized to represent to the Court that neither the SEC nor Barry Rybicki 

object to the relief sought. 

Respectfully submitted, 
 
s/R. Max McKinley  
Jared J. Perez, FBN 0085192 
jperez@guerraking.com  
R. Max McKinley, FBN 119556 
mmckinley@guerraking.com  
GUERRA KING P.A. 
The Towers at Westshore 

      1408 N. Westshore Blvd., Suite 1010 
      Tampa, FL 33607 

Tel: (813) 347-5100 
Fax: (813) 347-5198 
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and 
 

Katherine C. Donlon, FBN 0066941  
kdonlon@jclaw.com  
JOHNSON, CASSIDY, NEWLON & 
DECORT P.A. 
2802 N. Howard Avenue 
Tampa, FL 33607 
Tel: (813) 291-3300 
Fax: (813) 324-4629 
 
Attorneys for the Receiver,  
Burton W. Wiand 
 

VERIFICATION OF THE RECEIVER 

I, Burton W. Wiand, Court-Appointed Receiver in the above-styled 

matter, hereby certify that the information contained in this motion is true and 

correct to the best of my knowledge and belief. 

s/ Burton W. Wiand     
Burton W. Wiand, Court-Appointed Receiver  

 
 

CERTIFICATE OF SERVICE 
 

I HEREBY CERTIFY that on November 24, 2021, I electronically filed 

the foregoing with the Clerk of the Court by using the CM/ECF system.   

s/R. Max McKinley  
R. Max McKinley, FBN 119556 
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RESIDENTIAL BROKER PRICE OPINION 
Loan #       

REO #:       This BPO is the  Initial   2nd Opinion   Updated   Exterior Only  DATE       

PROPERTY ADDRESS:       SALES REPRESENTATIVE:       
 

      BORROWER’S NAME:       

FIRM NAME:       COMPLETED BY:       

PHONE NO.       FAX NO.       

      
I. GENERAL MARKET CONDITIONS  
 Current market condition:  Depressed  Slow  Stable  Improving  Excellent 
 Employment conditions:  Declining  Stable  Increasing 
 

Market price of this type property has:  Decreased       %     in past       months 

   Increased       %     in past       months 
   Remained stable 
 

Estimated percentages of owner vs. tenants in neighborhood:       % owner occupant       % tenant 

 
There is a  Normal supply  oversupply  shortage of comparable listings in the neighborhood 

 Approximate number of comparable units for sale in neighborhood:          

 No. of competing listings in neighborhood that are REO or Corporate owned:        

 No. of boarded or blocked-up homes:         

    

II. SUBJECT MARKETABILITY  

 Range of values in the neighborhood is $       to $        

 The subject is an  over improvement  under improvement  Appropriate improvement for the neighborhood. 

 Normal marketing time in the area is:       days. 

 Are all types of financing available for the property?  Yes  No If no, explain        

 Has the property been on the market in the last 12 months?  Yes  No If yes, $       list  price (include MLS printout) 

 To the best of your knowledge, why did it not sell?       

 Unit Type:  single family detached  condo  co-op  mobile home  

   single family attached  townhouse  modular   

 If condo or other association exists: Fee $        monthly  annually Current?   Yes  No Fee delinquent? $       

 The fee includes:  Insurance Landscape Pool  Tennis Other       

 Association Contact:         Name:      
 

Phone No.:      
 

   

III. COMPETITIVE CLOSED SALES   

ITEM SUBJECT COMPARABLE NUMBER 1 COMPARABLE NUMBER 2 COMPARABLE NUMBER  3 

Address

 
                        

Proximity to Subject         REO/Corp         REO/Corp         REO/Corp  

Sale Price $        $        $        $       

Price/Gross Living Area $       Sq. Ft. $       Sq. Ft..  $       Sq. Ft.  
$       Sq. 
Ft. 

 

Sale Date & 

Days on Market 
      

      
      

      
      

      
      

VALUE ADJUSTMENTS DESCRIPTION DESCRIPTION 
+(-) Adjustment 

DESCRIPTION 
+(-) Adjustment 

DESCRIPTION 
+(-) Adjustment 

Sales or Financing  

Concessions 
                                     

Location (City/Rural)                                           

Leasehold/Fee Simple                                           

Lot Size                                           

View                                           

Design and Appeal                                           

Quality of Construction                                           

Year Built                                           

Condition

 
                                          

Above Grade 

Room Count 

Gross Living Area 

Total Bdms Baths Total Bdms Baths       Total Bdms Baths       Total Bdms Baths       

     
   
   

           
    

  
                

  
    

  
                

  
    

  
            

      Sq. Ft.       Sq. Ft.             Sq. Ft.             Sq. Ft.       

Basement & Finished 
Rooms Below Grade 

     

 
     

 
           

 
           

 
      

Functional Utility                                           

Heating/Cooling                                           

Energy Efficient Items                                           

Garage/Carport                                           

Porches, Patio, Deck 

Fireplace(s), etc. 
                                          

Fence, Pool, etc.                                           

Other 

 
                                          

Net Adj. (total)   +    -  $        +    -  $       +    -  $      

Adjusted Sales Price of 

Comparable

   $       $       $      

 
 
Fannie Mae Revised 03/99     Page 1 of 2 

 

10/13/2021N/A

1911 E POINSETTIA AVE, TAMPA, FL 33612 Jessica Magrill

Keller Williams Tampa Properties

813-416-5918

0

0

0

$105,500 $235,000

7

 2406 N RAMONA CIR, TAMPA, FL 336121911 E POINSETTIA 
AVE, TAMPA, FL 
33612

10205 N ALTMAN ST, TAMPA, FL 
33612

    10004 N 28TH ST, TAMPA, FL 33612

150,000 150,000 170,000
561.17

183.82 206.04

7/6/2021 
7 Days

9/7/2021 
0 Days

9/17/2021 
12 Days

Seller Credit -650.00Seller Credit None Seller Credit None

Single FamilySingle Family Single Family Single Family 0 00
Fee Simple Fee SimpleFee Simple Fee Simple 0 00

0.20 0 0.24 0 0.14 00.14
N/AN/A N/A 0 0 0N/A

AverageAverage 00 Average Average 0

Average Average 0Average 0 0Average
1961 0 0 1960 01957 1958

Average Average -1,000Average 0Average 0

12 44 2 1 044 2 21 1 00

816 728 960 0890 00

None 0 None 0None 0None

000
Central Central 0 0Central 0 Central

0None None 0 None 0 None
0None -1,000None Carport Carport -1,000

0Covered AreaNone None00 None

0Fenced Yard Fenced YardFenced Yard 0 0Fenced Yard

None None Shed0 0 -2,000None

-1,0000 -4,650

165,350149,000150,000

dotloop signature verification: dtlp.us/eSVI-jQxI-QMXG
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REO#                Loan #        

 
IV. MARKETING STRATEGY   Occupancy Status:   Occupied   Vacant    Unknown   
 
       As-is    Minimal Lender Required Repairs     Repaired     Most Likely Buyer:  Owner occupant   Investor 
 
V. REPAIRS 
     Itemize ALL repairs needed to bring property from its present “as is” condition to average marketable condition for the neighborhood. 
     Check those repairs you recommend that we perform for most successful marketing of the property. 
 

       $              $       
       $              $       
       $              $       
       $              $       
       $              $       

 

    GRAND TOTAL FOR ALL REPAIRS  $       
 
VI.  COMPETITIVE LISTINGS 

ITEM SUBJECT COMPARABLE  NUMBER 1 COMPARABLE NUMBER. 2 COMPARABLE NUMBER. 3 

Address    
      

                  

Proximity to Subject         REO/Corp         REO/Corp         REO/Corp  

List Price $        $        $        $       

Price/Gross Living Area $       Sq.Ft. $       Sq.Ft.  $       Sq.Ft.  $       Sq.Ft.  

Data  and/or 

Verification Sources 
                        

VALUE ADJUSTMENTS DESCRIPTION DESCRIPTION + (-)Adjustment DESCRIPTION +(-)Adjustment DESCRIPTION +(-)Adjustment 

Sales or Financing 

Concessions 
                                     

Days on Market and 

Date on Market 
                                     

Location (City/Rural)                                           

Leasehold/Fee 

Simple 
                                          

Lot Size                                           

View                                           

Design and Appeal                                           

Quality of Construction

 
                                          

Year Built

 
            

 
                              

Condition

 
                                          

Above Grade 

Room Count 

Gross Living Area 

Total Bdms Baths Total Bdms Baths       Total Bdms Baths       Total Bdms Baths       

   
   

   
   

   
   

   
   

   
   

   
         

   
   

   
   

   
         

   
   

   
   

   
         

      Sq. Ft.       Sq. Ft.             Sq. Ft.             Sq. Ft.       

Basement & Finished 
Rooms Below Grade 

                                          

Functional Utility                                           

Heating/Cooling                                           

Energy Efficient Items                                           

Garage/Carport                                           

Porches, Patio, Deck 
Fireplace(s), etc. 

                                          

Fence, Pool, etc.                                           

Other

 
                                          

Net Adj. (total)  +   -          $      +   -     - $      +    -           $      

Adjusted Sales Price 

of Comparable 
  $       $       $      

 
  
VI.  THE MARKET VALUE  (The value must fall within the indicated value of the Competitive Closed Sales). 
 
          

 Market Value  Suggested List Price 

AS IS              

REPAIRED              

30 Quick Sale Value              

        
    Last Sale of Subject,   Price                Date       

 
COMMENTS  (Include specific positives/negatives, special concerns, encroachments, easements, water rights, environmental concerns, flood zones, etc. 
            Attach addendum if additional space is needed.) 

                             
 
      
      
      
      
 
Signature:        Date:       
 

 
Fannie Mae Revised 03/99                                                                  Page 2 of 2                                      CMS Publishing Company 1 800 235-1600 [0399] 

1911 E POINSETTIA AVE, TAMPA, 
FL 33612

00

00

Single family 0 0

Fee Simple 0 0

0 00.20
N/A 0 0

0 0Average

Average 0 0

0 01957
Average 0 0

24 1 00

0890 0

0None 0

0 0

0 0Central

0None 0

0None 0

0None 0

Fenced Yard 0 0

N/A 00

$150,000 $149,900

Subject property is located in an area with little to no inventory.  Located close to Tampa General Hospital, easy access to I275 and a short drive to the veterans expressway. 
 
All comparable sale properties are located less than one mile from the subject property and were built within ~5 years of subject property . Comparable properties are all within 
similar condition of subject property. Low inventory and low interest rates have caused a surplus of buyers in this market. It is common to see multiple offers on properties. Prices 
are continuing to increase and it's become fairly common to see buyers offering over list price, willing to pay above appraisal value.

10/13/2021
Jessica Magrill

dotloop verified
10/13/21 12:20 PM EDT
RRN8-HYUK-GDHS-RBTF

dotloop signature verification: dtlp.us/eSVI-jQxI-QMXG
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CASE / FILE NUMBER: N/A AGENT NAME:  Dan Depies 

PROPERTY ADDRESS: 1911 E Poinsettia Ave, Tampa 33612 COMPANY NAME:  Discovery Properties Group 

DATE COMPLETED 10/18/2021 EMAIL ADDRESS: ddepies9@gmail.com 
 

I. GENERAL MARKET CONDITIONS 
 Current market condition:  Depressed  Slow  Stable  Improving  Excellent 
 Employment conditions:  Declining  Stable  Increasing 
 Estimated percentages of owner vs. tenants in neighborhood: 50 % owner occupant 50 % tenant 
 There is a  Normal supply  oversupply  shortage of comparable listings in the neighborhood 
 Approximate number of comparable units for sale in neighborhood:   7  

 No. of competing listings in neighborhood that are REO or Corporate owned: 0  
 Primary Market Trend is REOs or Short Sales  (Yes/No)  No  
 General Market Condition Comments: 

 
  

Total number of listings, sold properties, absorption rates and days on market have seen a decrease in the last 2 years. Although total 
sales are down year over year, the number of listings to sales are in balance which has kept prices increasing. We are currently in a 
sellers market and most or all of properties that are market priced will receive multiple offers and many sell for over list price. 

 

II. SUBJECT MARKETABILITY 

 Range of values in the neighborhood is $ 90000 to $ 250000  
 The subject is an  over improvement  under improvement  Appropriate improvement for the neighborhood. 
 Normal marketing time in the area is: 18 days. 
 Has the property been on the market in the last 12 months?  Yes  No If yes, $       list  price (current or most recent) 

 To the best of your knowledge, why did it not sell? Currently under contract 
 Unit Type:  single family   condo  co-op  manufactured  other 
   multi-family   townhouse  modular  land  

 If condo or other association exists: Fee $        monthly  annually Current?   Yes  No 

 The fee includes:  Insurance 
 

Landscape 
 

Pool  Tennis Other       

 Association Contact:         Name:       Phone No.:        
   Email:        

 

III. COMPETITIVE CLOSED SALES 
 

ITEM SUBJECT COMPARABLE SOLD # 1 COMPARABLE SOLD # 2 COMPARABLE SOLD # 3 

Address  
 

1911 E Poinsettia 
Ave, Tampa 33612 

1908 E Bougainvillea Ave, Tampa 33612 10020 N 23rd St, Tampa 33612 10107 N 19th St, Tampa 33612 

Proximity to Subject  .2  REO/Corp  .1  REO/Corp  .0  REO/Corp  

Sale Price   $ 135000  $ 165000  $ 189500 

Price/Gross Living Area  $ 152.03 Sq. Ft.  $140.07 Sq. Ft.  $ 177.77 Sq. Ft.  

Sale Date & 
Days on Market 

 8/11/2021    2DOM 6/25/2021   2 9/14/2021   4 

VALUE ADJUSTMENTS DESCRIPTION DESCRIPTION +(-) Adjustment DESCRIPTION +(-) Adjustment DESCRIPTION

 

+(-) Adjustment 

Sales or Financing  
Concessions 

 None 0 None 0 None 0 

Location Suburban Suburban 0 Suburban 0 Suburban 0 

Site .20 Acrea .21 0 .17 2 .16 2000 

View None None 0 None 0 None 0 

Design and Appeal Below average Below average 0 Average -12000 Average -12000 

Quality of Construction Wood frame Concrete block -6000 Concrete block -6000 Wood frame 0 

Age 1957 1959 0 1959 0 1959 0 

Condition
 

Average Below average 12000 Poor 25000 Above average -20000 

Above Grade 
Room Count 
Gross Living Area 

Total Bdms Baths Total Bdms Baths 0 Total Bdms Baths 0 Total Bdms Baths 0 

6 2 1 7 3 1 -2500 7 2 2 -6000 7 3 1 -2500 

890 Sq. Ft. 888 Sq. Ft. 0 1178 Sq. Ft. -18500 1066 Sq. Ft. -11500 
Basement & Finished 
Rooms Below Grade None None 0 None 0 None 0 

Heating/Cooling Central Central 0 Central 0 Central 0 

Energy Efficient Items None None 0 None 0 None 0 

Garage/Carport None Car port -3500 Car Port -3500 Car port -2500 

Porches, Patio, Deck 
Fireplace(s), etc. 

Front porch None 2000 Back yard shed -1500 Front porch 0 

Fence, Pool, etc. Chain link fence None 1500 Wood fence -2000 Chain link fence 0 

Other 
 

None none 0 None 0 None 0 

Net Adj. (total)   $3500  $-24498  $-46500 

Adjusted Sales Price of 
Comparable

   $138500  $140502  $143000 

IV. MARKETING STRATEGY
 

 
 Listing Recommendation (will always be “as-is” on HUD assets):   As-Is      As-Repaired 
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Most Likely Buyer:  Owner occupant   Investor                
 
Vacancy Status:     Vacant   Occupied    
 
V. REPAIRS 
 
     Itemize ALL repairs needed to bring property from its present “as is” condition to enhance marketability.  
 

      $             $       

      $              $       

      $             $       

      $              $       

      $              $       

 
TOTAL RECOMMENDED REPAIRS $0.00 
 

VI. COMPETITIVE LISTINGS
 

 
ITEM SUBJECT COMPARABLE  LISTING # 1 COMPARABLE LISTING # 2 COMPARABLE LISTING # 3 

Address  
 

1911 E Poinsettia 
Ave, Tampa 33612 

1908 E Bougainvillea Ave, Tampa 33612 1615 E Poinsettia Ave, Tampa 33612 1905 E Bougainvillea Ave, Tampa 33612 

Proximity to Subject  .2  REO/Corp  .2  REO/Corp  .1  REO/Corp  

List Price   $ 175000  $ 130000  $ 194800 

Price/Gross Living Area  $ 197.07 Sq. Ft.  $ 117.75 Sq.Ft.  $ 204.19 Sq.Ft.  

Data  and/or Verification 
Sources 

 MLS MLS MLS 

VALUE ADJUSTMENTS DESCRIPTION DESCRIPTION +/- Adjustment DESCRIPTION +/- Adjustment DESCRIPTION +/- Adjustment 

Days on Market  3 0 123 0 6 0 

Location Suburban Suburban 0 Suburban 0 Suburban 0 

Site .20 Acrea .21 0 .16 2000 .21 0 

View None None 0 None 0 None 0 

Design and Appeal Below average Average -12000 Below average 0 Average -12000 

Quality of Construction
 

Wood frame Concrete block -6000 Wood frame 0 Concrete block -6000 

Age
 

1957 1959 0 1940 6000 1961 0 

Condition
 

Average Average 0 Below average 12000 Above average -20000 

Above Grade 
Room Count 
Gross Living Area 

Total Bdms Baths Total Bdms Baths 0 Total Bdms Baths 0 Total Bdms Baths 0 

6 2 1 7 3 1 -2500 7 3 1 -2500 7 3 1 -2500 

890 Sq. Ft. 888 Sq. Ft. 0 1104 Sq. Ft. -17000 954 Sq. Ft. -4000 

Basement & Finished 

Rooms Below Grade None None 0 None 0 None 0 

Heating/Cooling Central Central 0 Central 0 Central 0 

Energy Efficient Items None None 0 None 0 None 0 

Garage/Carport None Car port -3500 None 0 1 car garage -6500 

Porches, Patio, Deck 
Fireplace(s), etc. Front porch Front porch / shed -4000 None 2000 None 2000 

Fence, Pool, etc. Chain link fence Wood fence  -2000 Chain Link fence 0 Vinyl fence -4500 

Other
 

None None 0 None 0 None 0 

Net Adj. (total)   $-30000  $2500  $-53500 

Adjusted Sales Price of 
Comparable 

  $145000  $132500  $141300 
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VII. LIST PRICE 
  
Suggested As-Is List Price is the most probable price in which a property should bring in a competitive and open market under all conditions 
requisite to a fair sale, the buyer and seller, each acting prudently, knowledgeably and assuming the price is not affected by undue stimulus. 
Implicit in this definition is the consummation of a sale as of a specified date and the passing of title from seller to buyer under conditions 
whereby: (1) buyer and seller are typically motivated; (2) both parties are well informed or well advised, and each acting in what he considers 
his own best interest; (3) a reasonable time is allowed for exposure in the open market; (4) payment is made in terms of cash in U.S. dollars 
or in terms of financial arrangements comparable thereto; and (5) the price represents the normal consideration for the property sold 
unaffected by special or creative financing or sales concessions granted by anyone associated with the sale. 
 
 
Suggested As-Is List Price: $ 142500.00 
 
Suggested As-Repaired Value: $ 140000.00 
 
 
Must be completed on all non-HUD REO Assets (HUD assets do not require the 30 day value): 
 
30-Day As-Is Value: $       
 
30-Day As-Repaired Value: $       
 
     
 
COMMENTS:   
(Include specific positives/negatives, unique features, special concerns, encroachments, easements, water rights, environmental concerns, flood zones, etc.) 
                       

Although subject is located in a highly desireable area, many homes are owned by investors choosing to rent or first time buyers. This area 
has not seen as much activitity with owner occupants or investors looking to remodel or rebuild. 

 
 
LISTING COMPARABLE COMMENTS:   
Why are the comparable listing superior or inferior to the subject? 
                       

Although LIsting #2 has been on market 123 days, no adjustment was made due to a price decrease on 9/23/2021 and property is currently 
pending.  Although some adjustments for differences were needed, the comparable properties had many features that were similar to the 
subject 

 
 
SALES COMPARABLE COMMENTS:   
Why are the comparable listing superior or inferior to the subject? 
    

Although some adjustments for differences were needed, the comparable properties had many features that were similar to the subject. 
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FHA Case #: N/A Assigned LLB: Dan Depies 

Subject Property Address: 1911 E Poinsettia Ave, Tampa 33612 

 
 

Active 1 Sold 1 

 
 

Active 2 Sold 2 

  

Active 3 Sold 3 
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Broker's Price Opinion

May 21, 2021

©2020 Coldwell Banker Realty. All Rights Reserved. Coldwell Banker Realty fully supports the principles of the Fair Housing Act and the Equal Opportunity Act. Owned by a subsidiary of NRT LLC. Coldwell Banker 
and the Coldwell Banker Logo are registered service marks owned by Coldwell Banker Real Estate LLC.

In the matter of SEC vs 
Equialt, LLC, et al.
1911 E Poinsettia Avenue, Tampa, FL 33612

Jamie Meloni

FL#SL3167461
(813) 760-8516

jamie.meloni@cbrealty.com
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Property Summary

1911 E Poinsettia Avenue, Tampa, FL 33612

Beds Bath SQFT Lot Size

2 1 890 8,820 SqFt

★

Listing Detail

 

 

 

 

 

 

 

 

 

 

Features

 

 

 

 

Remarks

Flood Zone X

Located in Opportunity Zone

MLS Remarks 2021 - Auction Property. Welcome to your lovely home near Busch Gardens! This solid Two (2) Bedroom One 

Bathroom (1) features a great floorplan with a kitchen and dining area that is great for having fun with friends and family or 

stretching out and relaxing after a long day! The backyard is perfect for grilling or hanging outdoors when the weather gets 

nice. Nearby, you can enjoy all the benefits Tampa has to offer from Busch Gardens to beaches, airports, highways, and a 

new winning legacy of sports teams! Hurry because this lovely home won't last! 

MLS Remarks 2007 & 2008 - Great Investment property! Close to Busch Gardens, the interstate, hospitals, USF! Close to 

shopping, dining etc.! Large yard!

Property Type  Single-Family

Year Built  1957

County  Hillsborough

Tax Amount  $1,286

Tax Year  2020

Parcel #  
A-18-28-19-454-000064-00006.0

School District  Hillsborough County

Elementary School  Woodson K-8

Middle School  Woodson K-8

High School  Wharton High

Building Style  Ranch

Roof  Shingle

Heat/AC  Central

Fuel  Central

Exterior  Wood

Bathroom Details  Full Bath 1

All information provided is deemed reliable but is not guaranteed and should be independently verified.

Jamie Meloni | jamie.meloni@cbrealty.com
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6 $126K

5 $141K

4 $162K

3 $162K

2 $171K

1 $184K

Listing Location Map

Pending Properties Sold Properties

All information provided is deemed reliable but is not guaranteed and should be independently verified.
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Side by Side Comparisons

1911 E Poinsettia Avenue 
Tampa, FL 33612

919 E Bougainvillea Aven…
Tampa, FL 33612

9409 N Elmer Street 
Tampa, FL 33612

10004 N 28th Street 
Tampa, FL 33612

1507 E 99th Avenue 
Tampa, FL 33612

9612 N 21st Street 
Tampa, FL 33612

Status Active Sold Sold Sold Sold Sold

MLS # U8121607 A4499389 T3302145 O5933431 T3292079 T3275711

Property Type Single-Family Residential Residential Residential Residential Residential

Bedrooms 2 2 3 2 2 2

Bathrooms 1.00 1.00 1.00 1.00 1.00 1.00

Sqft 890.0 912 982 960 760 840

Lot SqFt 8,820 SqFt 6,000 SqFt - 6,180 SqFt 6,300 SqFt 8,260 SqFt

Year Built 1957 1949 1952 1960 1941 1953

Days on Market 21 36 3 3 19 1

List Price $140,000 $189,900 $165,000 $165,000 $159,900 $139,000

Sold Date - 07/15/2021 05/28/2021 04/27/2021 05/19/2021 03/01/2021

Total Adjustment - -$6,144 -$3,864 -$8,098 $1,825 -$2,862

Adjusted Price - $183,756 $171,136 $161,902 $161,725 $141,138

Sold Price - $189,900 $175,000 $170,000 $159,900 $144,000

$/SqFt $157 $201 $174 $169 $213 $168

Tax Amount $1,286 $1,198 $0 $270 $1,023 $179

Tax Year 2020 2020 2020 2020 2020 2020

Garage - 1, 20X14 - - - -

Heat/AC Central
Electric, Central 
Air

Central, Central 
Air

Electric, Central 
Air

Electric, Central 
Air

Heat Pump, 
Central Air

Fuel Central Electric Central Electric Electric Heat Pump

Exterior Wood Vinyl Siding
Vinyl Siding, 
Wood Frame

Brick Wood Siding
Wood Frame, 
Stucco

★

All information provided is deemed reliable but is not guaranteed and should be independently verified.

Jamie Meloni | jamie.meloni@cbrealty.com
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Side by Side Comparisons

       

1911 E Poinsettia Avenue 
Tampa, FL 33612

9624 N 11th Street 
Tampa, FL 33612                                                                                                                        

Status Active Pending

MLS # U8121607 T3293143

Property Type Single-Family Residential

Bedrooms 2 4

Bathrooms 1.00 1.00

Sqft 890.0 852

Lot SqFt 8,820 SqFt 6,000 SqFt

Year Built 1957 1960

Days on Market 21 194

List Price $140,000 $124,400

Sold Date - -

Total Adjustment - $1,416

Adjusted Price - $125,816

Sold Price - -

$/SqFt $157 $148

Tax Amount $1,286 $840

Tax Year 2020 2020

Garage - -

Heat/AC Central

Wall Units / 
Window Unit, 
Wall/Window 
Unit(s)

Fuel Central
Wall Units / 
Window Unit

Exterior Wood
Wood Siding, 
Stucco

★

All information provided is deemed reliable but is not guaranteed and should be independently verified.

Jamie Meloni | jamie.meloni@cbrealty.com
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Pricing Analysis

★ 1911 E Poinsettia Avenue, Tampa, FL 33612

Approximate Market Value

$163,008

Details

Valuation is based upon an exterior inspection, interior condition is assumed to be average condition and comparable to other 

homes in the neighborhood.

Price Based on Average Sales

Average Price of Sold Comparable Properties $163,931

Price Based on Square Footage

Average $/SqFt of Sold Comparable Properties $185.05

Square Footage of Subject Property 890

Price based on square footage of Subject Property $164,690

Notwithstanding any language to the contrary contained herein, this Competitive Market Analysis is NOT an appraisal of the market value for property and is not intended to be used for 
any legal purpose including approval of a mortgage loan, modification of a mortgage loan, divorce/property separation, estate settlement, bankruptcy proceedings or any other purpose 

where real estate value is needed. If an appraisal is desired, the services of a licensed or certified appraiser must be obtained.

Jamie Meloni | jamie.meloni@cbrealty.com
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Agent Profile

•
•
•
•
•
•
•

•

•

Jamie Meloni

Realtor®
FL#SL3167461

About

Driven, client-focused Real Estate expert with 14 years’ experience in sales within the real estate industry. A market expert in 

homes and condominiums covering the Clearwater and Clearwater Beach regions and foreclosures across all of Tampa Bay. 

Self-motivated with stellar sales ability and remarkable creativity. Adept at cultivating partnerships and building lasting 

relationships across all business sectors. Serves a multitude of communities, some of them including Belleair Beach, 

Clearwater Beach, Sand Key, and Island Estates

Key Accomplishments

Over a decade experience in the Real Estate Industry.

Sold 2K+ homes throughout the Florida region.

Over $150M REO (Foreclosure) Sales volume to date.

Completed 5K+ Broker Price Opinions.

National Top 10 Agent 3 Times.

Florida Top 100 Agent 8 Times.

Innovative and utilizes over 900 websites, extensive digital marketing and traditional listing techniques that give clients 

a significant advantage over other homes.

Offers a variety of special services including “RealVitalize” for needed home improvements and “Real Sure” that 
increases options for buyers and sellers.

Hosted a daily radio show called That Business Show for four years on 1250 WHNZ and interviewed over 1000 

business professionals, entrepreneurs and political leaders across Tampa Bay

Education

B.S. Finance - University of South Florida

(813) 760-8516
MOBILE PHONE

(727) 443-3320
OFFICE PHONE

jamie.meloni@cbrealty.com
EMAIL

http://www.jamiemeloni.com
WEBSITE

468 Mandalay Ave
Clearwater Beach, FL 33767-2046
ADDRESS

 







All information provided is deemed reliable but is not guaranteed and should be independently verified.

Jamie Meloni | jamie.meloni@cbrealty.com
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NOTICE OF SALE 
 

1911 E. Poinsettia Avenue 
Tampa, Florida 33612 

 
LEGAL NOTICE: Pursuant to 28 U.S.C. § 2001, Burton W. Wiand, as the Court-appointed 

Receiver in SECURITIES AND EXCHANGE COMMISSION V. BRIAN DAVISON, et al., 
CASE NO. 8:20-CV-325-T-35AEP (M.D. Fla.), will conduct a private sale of the property located 
at 1911 E. Poinsettia Avenue, Tampa, Florida 33612 to Eduardo Rabaza Pina for $150,000. The 
sale is subject to approval by the U.S. District Court. Pursuant to 28 U.S.C. § 2001, bona fide 
offers that exceed the sale price by 10% must be submitted to the Receiver within 10 days of the 
publication of this notice. All offers or inquiries regarding the property or its sale should be made 
to the Receiver at. 114 Turner St. Clearwater, FL 33756. Telephone: (727) 235-6769. Email: 
Burt@BurtonWWiandPA.com. 
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